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BONUS #3: PLANNER 
Create Your Signature Talk 30-Day Planner 

Use my 30-Day PLANNER as a step-by-step roadmap for crafting your signature 
talk from start to finish, including the pre-talk details and the post-talk follow up 

activities. 
 

 

Here's a suggested 30-day schedule to create your signature talk from start to finish: 

 

 1 2 3 4 5 6 

Choose Your Topic 
SELECT THE DATE FOR YOUR TALK 

Create Marketing and Promotional Materials 

7 8 9 10 11 12 13 

START MARKETING! 
Outline and Structure 

Outline and Structure 

14 15 16 17 18 19 20 

Outline and 
Structure Captivating Opening Compelling Offer Visuals and Handouts 

21 22 23 24 25 26 27 

Engaging Visuals and Handouts Refine Delivery, Gather 
Feedback, and Adjust Create Follow-Up Strategy 

28 29 30 31 

 

Develop 
Feedback 

Rehearse, Finalize, and 
Prepare for Challenges 

DELIVER YOUR 
SIGNATURE TALK! 

 

Day 1-2: Choose Your Topic  

Goal: Clearly define the purpose of your talk and identify your target audience so you can choose the most 
relevant topic. 

Importance: Understanding your purpose and audience helps you tailor your message and deliver a talk that 
resonates with the specific needs and interests of your listeners. 

DAY 3: SELECT THE DATE FOR YOUR TALK 

Day 3-6: Create Marketing and Promotional Materials 

Goal: Develop marketing and promotional materials to create awareness and generate interest in your 
signature talk. Craft promotional copy that highlights the key points and benefits of your presentation. 
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Importance: Marketing and promotional materials play a crucial role in attracting attendees and creating buzz 
around your talk. They help generate interest, reach a wider audience, and encourage registration. Promote 
your talk across various platforms, such as social media, email newsletters, and/or event listings, maximizing 
the visibility and reach of your signature talk. 

DAY 7: START MARKETING! 

Day 7-10: Research and Gather Content 

Goal: Conduct in-depth research to gather relevant information and supporting evidence for your topic. 

Importance: Thorough research ensures that your talk is well-informed, credible, and provides valuable 
insights or solutions to your audience. 

Day 11-14: Outline and Structure 

Goal: Create an outline for your talk and structure your content logically. 

Importance: A clear outline and structure help you organize your ideas and ensure a coherent flow, making it 
easier for your audience to follow and understand your presentation. 

Day 15-16: Captivating Opening 

Goal: Develop a captivating and powerful opening for your talk. 

Importance: The opening grabs the audience's attention, sets the tone, establishes connection with your 
audience, and assures them of the value you have in store. 

Day 17-18: Compelling Offer  

Goal: Craft a persuasive and compelling pitch for your offer, highlighting its unique benefits and value 
proposition.  

Importance: Writing a persuasive pitch for your offer is essential for effectively communicating the value and 
relevance of your solution to the audience. A well-crafted pitch highlights the specific benefits and outcomes 
your offer provides, addressing the pain points and needs of your target audience. It motivates and entices 
them to take action and engage with your offer. 

Day 19-23: Engaging Visuals and Handouts  

Goal: Create visually appealing slides or other visuals that enhance your message and develop handouts or 
worksheets to support audience engagement. 

Importance: Engaging visuals help convey information effectively, increase audience engagement, and make 
your talk more memorable and impactful. Handouts or worksheets provide tangible takeaways for the 
audience, allowing them to interact with and apply the concepts shared in your talk. 

Day 24-25: Refine Delivery, Gather Feedback, and Make Adjustments 

Goal: Continuously refine your delivery, gather feedback from trusted sources, and make necessary 
adjustments to enhance your presentation. 

Importance: Refining your delivery style, incorporating feedback, and making adjustments based on input 
allows you to improve your presentation's impact, effectiveness, and engagement with the audience. It ensures 
that your talk resonates with your listeners and effectively conveys your message. 

https://signaturebrilliance.com/


SignatureBrilliance.com  |  Margie Beiswanger – Fulfilled Life Design, Inc.  |   © 2011 – Present  |  All rights reserved  

Day 26-27: Create Follow-Up Strategy  

Goal: The goal of implementing a comprehensive follow-up strategy is to actively encourage attendees to take 
the next step and purchase your offer. 

Importance: A comprehensive follow-up strategy plays a crucial role in converting interested attendees into 
customers by emphasizing the benefits of your offer, addressing their questions and concerns, and maintaining 
ongoing communication. 

Day 28: Develop Feedback Method 

Goal: The goal of assessing the success of your talk is to gain valuable feedback and insights that allow you to 
improve future presentations and optimize the effectiveness of your offer. 

Importance: By actively seeking feedback, evaluating your offer pitch, and reflecting on your performance, you 
gain valuable information to increase audience engagement and optimize the effectiveness of your offer.  

Day 29-30: Rehearse, Finalize, and Prepare for Unexpected Challenges 

Goal: Rehearse your signature talk with increased confidence and refine your delivery. Finalize any remaining 
details. Prepare for unexpected challenges and develop strategies to overcome them. 

Importance: The combination of rehearsing, finalizing, and preparing for unexpected challenges during these 
three days sets you up for a successful and well-prepared presentation. It allows you to deliver your signature 
talk with confidence, handle unforeseen circumstances gracefully, and maintain a high level of engagement 
with your audience.  

DAY 31: DELIVER YOUR SIGNATURE TALK! 

 

CONGRATULATIONS! 

Once you've taken the leap and created your first signature talk, you'll find that creating subsequent 
ones becomes easier and quicker. You become familiar with the process, gaining insights into what 
works best for you and your audience. With practice and experience, you'll find that crafting and 
delivering signature talks becomes a rewarding and streamlined process, enabling you to share your 
message with greater ease and efficiency, and converting more of your audience into paying clients. 
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